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Is the Steamboat Springs Market Back to 2007? 

Major strides were taken in 2017 to return property values lost from the mid-2000’s. The na5onal economy, interest rate increases 

and the sale of the Steamboat Ski area to Alterra Mountain Company (a 

newly formed conglomerate of 12 iconic year-round resort des5na5ons), 

have all contributed to the 15% increase in real estate transac5ons (1,373) 

from 2016…the fourth best the Steamboat Springs Mul5ple Lis5ng Service 

has ever posted. The $716 million in dollar volume was third best and 13% 

over the prior year. 

The most striking sta5s5c, however, is while all of these proper5es were 

being purchased, not as many came on the market to replace them. Conse-

quently the market saw a 21% drop in lis5ngs and 2018 started the year with 

31% fewer lis5ngs than it started with in 2017. Should this con5nue to be 

the case, the momentum the market has built over the past several years could easily be hampered by a lack of inventory. 

In fact, the 118% Absorp5on Rate (sales (demand)/lis5ngs (supply)) that 2017 

posted was the fourth highest on record.  However, when those high absorp-

5on rates occurred in 2005, 2006 and 2007 there were several new projects 

either on the drawing board, coming out of the ground or ready for delivery.  

Presently, however, it will be months (if not years), before any substan5al 

real estate products will be ready for delivery (Chart 2).  

Property values are not quite at 2007 levels, but coming close. This can be 

looked at from the industry-standard Price-per-Square Foot basis. In 2007, 

Single Family Homes (SFH) were selling at a Median Price of $314/sf. In other 

words a 3,000 square foot house (living space) would run about $942,000 

($314 x 3,000). Town Homes ran $328/sf and Condominiums 

$336/sf. Typically the smaller the space the higher the price 

per square foot. Two-thousand thirteen was the “boCom of 

the market” for $/sf property values aEer the mortgage melt-

down, where SFH’s were $228, TH’s $227 and Condos $219. 

The market demand for SFH’s was stronger than the other 

two residen5al types in 2017 due to their affordability. Two-

thousand seventeen has rebounded, with SFH’s at $300/sf, 

TH’s at $309/sf and Condo’s at $312/sf (Chart 3).   

The market is coming close to equaling $/SF values of 2007, 

but we are not quite there yet. It looks like it took six years to 

hit boCom and another six will have us coming back to 2007. 
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Is the Steamboat Springs Market Back to 2007? cont... 

Chart 4 shows the difference of median $/sf values from 2017 and 2013: 

Following are the most notable transac5ons of 2017: 

Single Family Homes 

The most expensive single family home purchased in 2017 was a 10,936 square foot, 

6br/6+ba home with a 6,000+ sf auto plaza on 154 acres, a large pond, extensive wa-

ter rights and addi5onal 3br/2ba home just south of town. It closed at the beginning of 

2017 for $9 million. The least expensive SFH was 785 sf, had 2br’s/2.5ba’s and sold for $68,900. 

 

Town Homes 

Situated high up the Steamboat Ski Area was a luxurious 4br/4.5ba, 5,071 sf townhome right under the gondola and offering ski-in 

access. Built in 2007, this Ledges Townhome sold for $2,665,000, or $525/sf.  On the other side of the spectrum as a 2br/2.5ba 

home about 18 miles north of Steamboat in Glen Eden Resort and sold for $104,000. 

 

Condominiums 

Not only was the highest sale of the year at One Steamboat Place, but at $1,446/sf, it was the highest sale the MLS has recorded for 

the project. This 4br/4ba, 2,420 sf slopeside beauty sold completely furnished for $3.5 million.  Just a few blocks away a 295 sf 

Mount Werner Meadows was the least expensive condo sale for 2017 at $107,272. 

 

Residen�al Land 

Demand for undeveloped land increased 82% to 71 in 2017, not only because of the market generally improving, but because of the 

lack of finished homes to purchase. Topping the list was a 629 acre parcel straddling Deep Creek. It sold for $2.7 million.  Secluded 

among a beau5ful stand of aspen, a .96 acre lot without any u5lity services sold in the Stagecoach area for a mere $3,250. 

 

Farm and Ranch 

Northwest Colorado is certainly blessed with some of the most beau5ful ranches in the world.  This past year one of those sold 

through the Steamboat Springs MLS. Located southwest of Steamboat in Garfield County, Kessler Canyon consisted of approximate-

ly 25,000 acres and included a 20,000 sf Homestead Lodge, complete with a lounge, board room, movie theater, exercise and game 

rooms, spa and wine cellar, to name a few and for $28 million. The highest farm & ranch sale in RouC County was a 1,900 acre 

ranch in the Elk River Valley with some modest homes and sold for $9,790,000. 

 

Although interest rates are expected to go up in 2018 and there was a slight decrease in interest deduc5on with the new tax law 

($750k from $1m), don’t expect these to nega5vely impact the market much (assuming things on the poli5cal / interna5onal front 

stay the same). Expect the trends of lower inventory and higher demand to con5nue in 2018, resul5ng in an even higher Absorp5on 

Rate than 2017 and resul5ng in higher prices. In fact, by the 5me 2018 comes to an end, Steamboat Springs property values will be 

higher than what was realized in 2007.  

ABOUT DOUG… 

Doug Labor has over 30 years of real estate experience, including execu%ve level posi%ons with some of the 

largest ski and golf resorts in North America.  He is the General Manager of Sotheby’s downtown Steamboat 

Springs office.  What he enjoys most in his real estate prac%ce is providing imagina%ve, yet logical and valua-

ble guidance in helping clients reach their goals.  His industry knowledge and service have been recognized by 

both clients and peers as one of the premier brokers in Steamboat, with the 2005 and 2014 Steamboat 

Springs REALTOR of the Year and 2012 and 2014 “Best of the Boat” Real Estate Agent awards.  Doug’s clients 

appreciate his unsurpassed market knowledge and keen nego%a%ng skills working for them, as well as the 

professional work ethic and personal care he delivers to each and every client, no ma�er if they are in the 

luxury or introductory market. 

To receive my monthly e-newsle�er (including Best Buys), learn more about the market, 

or discuss how you can put me to work for you, contact me at… 
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